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Improving Downtown Parking in Orinda

By Sophie Braccini

Rick Kattenburg in front of his car,
parked in the back of his office on
Moraga Way. Photo Sophie Braccini
Parking around Orinda’s The-
atre Square has become more
and more congested. Local patrons
and employees drive in circles in the
downtown area trying to find a
place to park that won’t end in a
ticket, and BART riders who have
searched for illusive spaces in the
Orinda BART parking lot often ven-
ture back downtown for a spot.
“Our patients really don’t have
any place to park and they have to
drive around the block several times
in order to find a spot,” says Cathy

Downtown Orinda parking can prove difficult on busy Friday nights.

McGee, business manager for Dr.
Jerry Gelbart at 11 Moraga Way in
Orinda. Jerry Flank, who used to
work across the street from Gelbart
remembers how he used to get park-
ing tickets, even when parking in
the four-hour zone. “It is hard for
employees, too,” he says. “You need
to keep an eye on the clock or pay
expensive rates to park in the The-
atre Square parking lot.”

Fortunately, parking is Rick
Kattenburg’s baby. The Orinda ar-
chitect does not see the issue from
an esthetic perspective, but from a
very practical point of view as
Chamber of Commerce president.
Kattenburg, along with fellow
Chamber members Victor Ivry and
Richard Westin, formed a task force
to delve into the problem and to
suggest solutions; they are now ac-
tively lobbying the city to get their
plan on the Orinda City Council’s
agenda.

“We have divided the problem
into three categories: freeing space
in the underground structure at The-
atre Square; finding ways for em-
ployees to park away from
storefronts and without risking tick-
ets; and solving the congestion due
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to BART and the rideshare/casual
carpool,” says Kattenburg.

The group studied why the un-
derground parking structure was
often so full. “We learned that one
third of the parking, about 130 cars,
was used by people who neither
shop nor work in Orinda. They rent
spaces at $10 a day and use them for
rideshare or BART parking,” said
Kattenburg. “We asked the manage-
ment of the parking garage to raise
the rates of the spaces and to change
their policy to rent space only to
people who lease in Theatre
Square.” Kattenburg reported that
60 spaces were freed as a result of
their negotiation. “The garage
stopped overflowing at lunchtime;
it’s been a great success,” he adds.

Employee parking is where the
Chamber committee needs the city’s
approval. “We have researched
what other municipalities do and
we’ve come up with a plan that will
help everyone,” says the architect.
“Employers would buy monthly
permits for their employees so they
can park in streets such as Bates and
Davis, Northwood or Southwood
free for eight hours.”

... continued on page B10
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Lafayette’s College Admissions Advisor

Is Resistance Futile? — Avoiding Three
Misconceptions in the College
Application Process

By Elizabeth LaScala, PhD

idespread misconceptions

flourish in the college ad-
missions world, providing advantages
to colleges but often hurting appli-
cants and their families. You can resist
falling prey to these preventable and
often expensive mistakes by becom-
ing more well-informed.
#1. Standardized test scores are not
that important.

Colleges today increasingly rely
on test scores when making admis-
sions decisions because more kids are
applying to more colleges each year.
This due in part to intensive market-
ing by colleges — they purchase mail-
ing lists from the testing industry and
woo students by writing personal
messages and offering “priority” ap-
plications with fee waivers — it is also
due to growing anxiety students feel
about getting into a good college, so
they hedge their bets and apply to
more schools.

Schools respond by using test
scores to cut through large applicant
pools. Of course, no college is actu-
ally going to admit this. They talk
about holistic reviews and how they
read every application. This is largely
true, but only after they make the first
cut. Colleges work hard to acquire
huge applicant pools. In contempo-
rary college admissions, colleges
want to reject more applicants so their
admit rates fall, making them appear
more selective. More rejections lead
to higher rankings.

How to resist: Students should
prepare carefully for standardized
tests, and see where you land. Then
prep and test again if you think you
can do better. Then, review the num-
bers realistically and resist the temp-
tation to apply to schools where you
are unlikely to be admitted. Nearly
every college publishes the range of
SAT scores that applicants in the last
entering class achieved. These are
often reported as a range of scores
from the 25th to 75th percentile. So
50 percent of last year’s entering class
scored within this range. If the range
is 1180 to 1340 (for SAT Critical
Reading and Math), a 1250 score

might look good, but in reality, the
lower end of these scores are reserved
for students with qualities that cater to
the school’s special interests with re-
gard to athletics, minority recruit-
ment, and donations. The more
‘average’ student should have scores
at the upper end or above the range.
#2. Applying for Financial Aid
Won’t Affect the Admissions Deci-
sion.

When a college says it is “need
blind” it probably is — to a point. Need
blind means that admission decisions
are made without knowledge of a
family’s application for need-based
aid. But the number of colleges that
remain need-blind is shrinking and
those who claim to be may resort to
other ways to find applicants who can
afford full tuition. They may admit
more students, construct long wait-
lists, and then take need into account
when pulling from these lists. If there
is a choice between two virtually-
identical applicants, the admit letter
goes to the student who can pay full
tuition.

How to resist: At the end of the
day if you need or want financial aid
you must apply for it. In that case the
best strategy is to pick schools where
the student would land in the top 25
percent of the incoming freshman
class. If you want more money, apply
to schools that find the student attrac-
tive. Regardless of what admissions
representatives or stylish brochures
say, the student with the higher test
scores and GPA will get more money.
Colleges like to attract higher achiev-
ing students ... remember, it’s all
about the rankings.

#3. It’s a Level Playing Field

One of the most frequent miscon-
ceptions is that colleges are looking
for a well-rounded student. In fact
they are generally looking for a well-
rounded class. They want some real
scholars to shine in academics, superb
athletes, some wealthy applicants
whose parents can build a library
wing and legacy students to keep
alumni happy. For this reason the ap-
plicant who is not special in any one

category has a tougher time ‘getting
into” highly selective schools.

How to resist: This one is easy.
Your kids are special to you and that’s
what really counts. Since students
naturally gravitate to activities they
love, parents should not force them to
intensively focus on extra academics,
sports and many outside activities be-
cause it ‘looks good on the college ap-
plication.” Instead, encourage students
to explore activities that are meaning-
ful to them without making it a chore
or tying it to ‘getting in.’

Resistance Is Possible

There are right-fit colleges for
every student. There are usually quite
a few. But the right school will be
hard to find if you focus on the most
selective schools. This can be a costly
mistake. The average student takes 5.6
years to graduate. So if your child at-
tends a $50,000/year college and takes
an extra year and a half to graduate,
that’s an extra $75,000. If they don’t
graduate at all, it’s a bigger mistake.

Instead of relying on popular
rankings which reflect the subjectivity
of editors and statistics that can be
manipulated by colleges, students and
their families should engage early in
smarter research. It takes more time
and effort, but it’s worth it.

Elizabeth LaScala, Ph.D. is a Lafayette
college advisor. Dr. LaScala draws on
22 years of higher education
experience to help guide and support
the college admissions process for
students and their families. Dr.
LaScala is a member of NACAC,
WACAC and HECA. She can be
contacted at (925) 891-4491 or
elizabeth@doingcollege.com. Visit
www.doingcollege.com for more
information about her services.
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Open House Dates
Kindergarten - 5 10/5 & 12/7
Middle School 11/2 & 1/11
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AN | U Dentistry
(formerly the office of Dr. Steven Russell, www.butterflydds.com)

Dr. Bryan Rikli and Dr. Riza Santos recently joined the Lam-
orinda community and would love to meet you!

Have a cup of coffee on us!
New and existing patients
who refer a new patient will
receive a Peet’s gift card!

Schedule your exam today!
(925) 253-0165.

%& %ym

Q%r,ﬁ//ff/gy since 1977

3645 Mt. Diablo Blvd.,

Lafayette
between Trader Joes & the Post Office
283-2988
www.waredesigns.com

50% off

L
Watch Battery I
Now $5, Reg $10 L

Il

1 watch battery per person. Exp. 12/31/12.
Usually installed while you wait. W/coupon. Restrictions apply.
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open house Please reserve your space by calling
510.652.4364 or visiting
Su nday, October 21 college-prep.org/openhouse.
Sunday, November 11 ;| We losk fotuward to meetimey you

Satu rday, December 1 The College Preparatory School
' 6100 Broadway Oakland CA 94618 510.652.4364 college-prep.org

Give your computer
a thorough cleaning

Fast Expert Computer Help

from techmommy!

¢ Troubleshoot any PC problem. .

¢ Help in plain English, not tech talk. i
e Virus and spyware removal, system clean-up.‘
e | earn all of the software on your computer.

¢ Master e-mail, web searches, filing, attachments.

¢ Pre-purchase help for computers and electronics.

¢ Program iPod, cell phone, Blackberry, camera, GPS.
e Set-up and configure new computer, peripherals.

e Hardware upgrades, home network repairs.

e | earn the latest software back-up techniques.

¢ Personal training in your home, at your pace.

“If your computer needs
attention, call techmommy, a computer expert
that can skillfully fix it. Also, techmommy
quides you, teaches you, and shows you the ins
and outs of your computer in no time at all.”
— Marian Nichols, Moraga

925-377-7711

www.techmommy.com

Serving the Bay Area’s Technology
Needs Since 1985






