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Digging Deep with Cynthia Brian   ...read on page D16

I
t may be a bit of an exaggeration to say that the
residents of Wilder are pioneers, but being the
first homeowners in a whole new community is

a phenomenon Orinda has not witnessed since the mid-
dle of the last century.  Surrounded by open space and
accessible only from Highway 24, Wilder is isolated like
no other Orinda neighborhood, yet it is a stone’s throw
from downtown, and just a little farther from the bright
lights of the East Bay.  Wilder residents can easily choose
between the two for their shopping and entertainment
needs, yet they are cloistered in a valley so rural at this
point that they have to take precautions to ensure their
pets do not become dinner for the coyotes that roam
the hills around them. 

           
Once part of a ranch owned by airline mogul Ed

Daly, tucked in the Gateway Valley between the Orinda

crossroads and the Oakland Hills and set on 1,600 acres
of land, with homes boasting 2,500 to 6,000 square feet
of living space, Wilder is its own oasis.  It took almost
three decades for Wilder to get to the point where
homes started rising on the newly graded hills, and the
path is nearly as littered with defunct developers as the
Chilkoot Trail is with the artifacts of Alaska gold seekers.
With 16 of the 19 finished homes actually occupied,
their occupants, at least for now, are very much pioneers
in Orinda’s outback.

           
They are coming from places close by like

Lafayette and Berkeley, and from faraway places like At-
lanta and New York.  They are predominantly families of
young professionals with children ranging from new-
born to college age.  Their reasons for coming are familiar
to all Orindans:  Orinda’s proximity to the metropolitan

centers of San Francisco and Oakland; its celebrated
schools; and the quality of life in a remarkably peaceful
semi-rural town buffered from the urban world just over
the hills by seemingly endless open space.

           
Mark and Shannon Vicencio, the third residents

to move into Wilder, came from Lafayette with their
two teenage sons.  They have lived there for over two
years, enabling them to get a feel for the rhythm of life
in the new community.  “I love it,” Shannon says of her
life in Wilder.  One feature of the development that she
finds particularly appealing is what she calls the “sta-
dium effect” of the construction, with houses built ei-
ther uphill or downhill from one another, which means
that neighbors will not be looking across the street into
each other’s living rooms.  

           
For Madelyn Mallory, 60, and her husband, Dr.

Mark Bresnik, 64, Wilder’s location was an important
factor in their decision to move from just over the hill
in Berkeley’s Hiller Highlands neighborhood.  Mallory,
a financial planner who works in San Francisco, had pre-
viously lived for many years in Orinda and was eager to
return.  Bresnik, who works in San Mateo, supported
her aspirations, but made it clear that Wilder was as far
as he was willing to commute from the Contra Costa
side of the tunnel.  It was a good compromise:  She takes
BART from Orinda, arriving early enough to find park-
ing at the station, while he battles the traffic to get to his
job in Foster City.    

           
Not surprisingly, real estate in Wilder does not

come cheap.  Lots have been selling in the range of
$700,000 to $1.5 million, and homes from about $1.8
million to just under $3 million.  The demographics of
its inhabitants reflect these prices. 

                                                             
... continued on page D4

The Wilder development in the Orinda hills Photo Victor Ryerson

Into the Wilder-ness
By Victor Ryerson
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Lamorinda Home Sales recorded

Home sales are compiled by Cal REsource, an Oakland real estate information company.  Sale prices are computed from the county transfer tax in-
formation shown on the deeds that record at close of escrow and are published five to eight weeks after such recording.  This information is obtained
from public county records and is provided to us by California REsource.  Neither Cal REsource nor this publication are liable for errors or omissions.

City
LAFAYETTE 
MORAGA 
ORINDA

Last reported:
10
6
7

LOWEST  AMOUNT:
$810,000
$660,000
$823,000

HIGHEST   AMOUNT:
$3,275,000
$1,710,000
$2,117,000

LAFAYETTE
21 Burnt Oak Circle, $1,080,000, 3 Bdrms, 1481 SqFt, 1971 YrBlt, 1-28-16; 

Previous Sale: $85,000, 08-16-76
3 Foothill Park Terrace, $1,200,000, 4 Bdrms, 2282 SqFt, 1958 YrBlt, 1-21-16; 

Previous Sale: $655,000, 08-07-01
3693 Highland Road #3695, $875,000, 2101 SqFt, 1949 YrBlt, 1-15-16; 

Previous Sale: $368,000, 09-29-98
610 Huntleigh Drive, $1,330,000, 4 Bdrms, 2038 SqFt, 1960 YrBlt, 1-21-16; 

Previous Sale: $993,000, 05-07-10
3397 La Caminita, $1,925,000, 5 Bdrms, 3260 SqFt, 1965 YrBlt, 1-22-16; 

Previous Sale: $1,420,000, 08-20-10
4146 Los Arabis Drive, $1,625,000, 4 Bdrms, 1727 SqFt, 1956 YrBlt, 1-29-16; 

Previous Sale: $725,000, 06-27-14
20 Ruth Court, $863,000, 5 Bdrms, 2106 SqFt, 1950 YrBlt, 1-28-16; 

Previous Sale: $910,000, 07-20-05
23 Sessions Road, $3,275,000, 5396 SqFt, 1997 YrBlt, 1-26-16
3185 Stanley Boulevard, $810,000, 3 Bdrms, 1124 SqFt, 1950 YrBlt, 1-21-16
3331 Vaughn Road, $1,308,500, 4 Bdrms, 1945 SqFt, 1961 YrBlt, 1-22-16
MORAGA
176 Calle La Mesa, $1,075,000, 4 Bdrms, 1946 SqFt, 1973 YrBlt, 1-15-16; 

Previous Sale: $994,000, 06-30-06
1438 Camino Peral, $660,000, 3 Bdrms, 1348 SqFt, 1971 YrBlt, 1-15-16; 

Previous Sale: $542,000, 12-03-13
1084 Larch Avenue, $1,135,000, 2 Bdrms, 2596 SqFt, 1985 YrBlt, 1-25-16
3 Paseo Linares, $1,710,000, 4 Bdrms, 5074 SqFt, 1989 YrBlt, 1-28-16; 

Previous Sale: $725,000, 08-16-90
307 Rheem Boulevard, $916,500, 3 Bdrms, 1685 SqFt, 1957 YrBlt, 1-29-16; 

Previous Sale: $235,000, 10-04-88
1817 School Street, $1,300,000, 4 Bdrms, 2050 SqFt, 1966 YrBlt, 1-15-16; 

Previous Sale: $78,500, 09-11-75
ORINDA
53 East Altarinda Drive, $2,117,000, 4 Bdrms, 3145 SqFt, 1974 YrBlt, 1-28-16; 

Previous Sale: $890,000, 08-29-01
7 Hartford Road, $823,000, 3 Bdrms, 1936 SqFt, 1956 YrBlt, 1-15-16; 

Previous Sale: $765,000, 11-07-03
12 Las Mesas Path, $840,000, 2 Bdrms, 1268 SqFt, 1952 YrBlt, 1-15-16
18 Lind Court, $1,247,500, 3 Bdrms, 1350 SqFt, 1955 YrBlt, 1-22-16; 

Previous Sale: $560,000, 05-03-02
17 Overhill Road, $975,000, 3 Bdrms, 1969 SqFt, 1959 YrBlt, 1-15-16; 

Previous Sale: $345,000, 07-07-89
26 Parkway Court, $2,000,000, 5 Bdrms, 3769 SqFt, 1978 YrBlt, 1-21-16
21 Sandy Court, $1,700,000, 4 Bdrms, 3311 SqFt, 2005 YrBlt, 1-29-16; 

Previous Sale: $1,650,000, 04-11-06

G���� ��� K����� B���	���� 
925.254.1212 

TheBeaubelleGroup.com 
CABRE# 00678426, 01165322 

©2016 Coldwell Banker Real Estate LLC. All Rights Reserved. Coldwell Banker® is a registered trademark licensed to Coldwell Banker Real Estate LLC. An Equal Opportunity Company. Equal Housing Opportunity. Each Coldwell Banker Residential Brokerage Office is Owned by a Subsidiary of NRT LLC. Real Estate Agents affiliated with Coldwell Banker Residential Brokerage are Independent Contractor Sales Associates and are not employees of Coldwell Banker Real Estate LLC, Coldwell Banker Residential Brokerage or NRT LLC. CalBRE License #01908304.  

LAFAYETTE - SOUGHT AFTER HAPPY VALLEY LOCATION        
PRIME 1 ACRE FLAT                                 

OPEN SUNDAY 1-4 ~ 1265 Happy Valley Road 



 
    A

vailable

 
   Coming Soon

 
   Coming Soon

License # 0186677

Moraga. Exquisite design in the 

Moraga Country Club. Remodeled 

from top to bottom in 2014 this 

2850± sq. ft., 4 bedroom, 3 full 

bathroom home offers 180 degree 

views of the Moraga and Orinda 

hills. Outdoor living spaces include 

decks and large patio. 

107 Greenbriar, Moraga

Offered at $1,469,000 

Ranked in the Top 1% of realtors in Contra Costa County

Happy Valley 
Opportunity

Burton Valley
View Property

Lafayette.  Opportunity in Happy 

Valley. 4 bedrooms, 2 bathrooms, 

2300± sq. ft. single-level ranch style 

�����������	
�����������	��
������

pool. Prime close-in Upper Happy 

Valley location. Ideal for remodel 

and expansion - turn this property 

into the home of your dreams. 

Call for more information 

Offered at $1,350,000 

Lafayette. Privacy and views in 

Burton Valley. Charming two-story 

��������������	��
����	��
���

including 2500± sq. ft., 5 bedrooms, 

2 full bathrooms on a .70± acre lot. 

Spacious family and living rooms. 

Large bedrooms on the second 

level all with gorgeous views. 

Call for more information 

Offered at $1,165,000

.85± Acre Flat in 
South Orinda

Orinda. Prime South Orinda 

location. 5 bedrooms, 2 full baths 

and 2 ½ baths, 3000± sq. ft. single-

level ranch style home on pancake 

����������	��
���������
����
��

to award-winning schools.  Quiet 

court location yet minutes to 

community amenities. 

28 Dos Encinas, Orinda

Offered at $1,595,000

925.818.8000
License #: 01130308

KURT PIPER

415.990.4929
License #: 01296053 

LESLIE PIPER

415.606.2047
License #: 01896511

CHRISTINE GALLEGOS

925.997.6808
License #: 01433269

AMY PRICE

925.216.7583
License #: 01919680

SCOTT SANS

925.818.8000
Kurt@KurtPiperGroup.com

KurtPiperGroup.com

 
   Pending

Moraga Country Club
Exquisite Design
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©2016 Coldwell Banker Real Estate LLC. All Rights Reserved. Coldwell Banker® is a registered trademark licensed to Coldwell Banker Real Estate LLC. An Equal Opportunity Company. Equal
Housing Opportunity. Each Coldwell Banker Residential Brokerage Office is Owned by a Subsidiary of NRT LLC. Real estate agents affiliated with Coldwell Banker Residential Brokerage are inde-
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Looking to Buy or Sell?  

Chad Morrison
INTERNATIONAL DIAMOND SOCIETY
BAY AREA TOP 100
Direct: 925.253.4650
Mobile: 925.330.1416
chad.morrison@cbnorcal.com    
www.sellinglamorinda.com

CalBRE# 01905614

I look forward to assisting
you with your real estate

needs in 2016

Brooks Street's Perry says that about 20 percent of
Wilder’s current residents are empty nesters. 
Bresnik and Mallory fit this profile. Essentially empty
nesters – Mallory’s 27-year-old daughter has
boomeranged home while she gets her career estab-
lished – they claim to be Wilder’s oldest residents.  As
the sixth to move there, next door to the very first oc-
cupants, they are certainly among the earliest. The
younger residents tend to work for large tech companies
like Sales Force, Paypal, and Survey Monkey, or in
biotech.  Many of the children attend nearby private
schools, but some attend Orinda public schools and
high schools in the Acalanes Union High School Dis-
trict.  Buses are available for students of both public and
private schools.

          
Both families extol Wilder’s proximity to open

space, and they make full use of it.  Mallory says she and
her daughter particularly enjoy hiking the winding trail
between the development and neighboring Sibley Re-
gional Park to get away from it all.  The Vicencios make
regular use of Wilder’s local system of trails and paths
to walk their two golden retrievers.  The valley is home
to a great many songbirds and raptors that are generally
in view, and Mallory especially likes to watch the local
flock of redwinged blackbirds doing aerobatics “at that
magic time” before dusk.

          
To most of us who zip past Wilder on Highway 24,

the most salient feature of the project is the growing
group of five sports fields that cascade down from the

top of the saddle separating the valley from the rest of
the world.  The fields, included in Wilder as a condition
for building the development, are already busy, espe-
cially after school and on weekends.  Michelle Lacy,
Orinda’s Director of Parks and Recreation, reports that
they are used for youth and adult soccer, lacrosse, youth

and adult rugby, adult softball, youth baseball, and field
hockey.  She cites 2015 use by no less than 19 different
sports organizations from both sides of the tunnel, in-
cluding some from Berkeley and Martinez-Pleasant
Hill.  

                                                       
... continued on page D17

Into the Wilder-ness ... continued from page D1

Photo Andy Scheck



Terri Bates Walker 
Broker, J.D.

510.282.4420
terri@terribateswalker.com

License# 01330081

Terri Bates Walker

O�ered at $1,549,000 | SOLD
Represented the Buyer

761 To�emire Drive, Lafayette

O�ered at $1,995,000 | SOLD
Represented the Seller

7 Maloyan Lane, Lafayette

O�ered at $1,549,000 | SOLD
Represented the Seller

50 Corte Maria, Moraga

O�ered at $2,995,000 | SOLD
Represented the Seller

3911 Happy Valley Road, Lafayette

O�ered at $2,595,000 | SOLD
Represented the Buyer

31 Via Hermosa, Orinda

O�ered at $1,695,000 | SOLD
Represented the Buyer (pre-market)

35 Kazar Court, Moraga

O�ered at $995,000 | SOLD
Represented the Buyer

83 Rheem Boulevard, Orinda

O�ered at $2,375,000 | SOLD
Represented the Seller

3 Maloyan Lane, Lafayette

Price Upon Request | SOLD
Represented the Buyer & Seller (pre-market)

4075 Happy Valley Road, Lafayette

O�ered at $2,195,000 | SOLD
Represented the Buyer

9 La Sombra Court, Orinda

SELLING 
LAMORINDA

terribateswalker.com



Coming Soon in Briones ~ Wonderful Craftsman/Prairie style 8 year old 
home on 7.6 ac, 7 stall barn, amazing views, private/gated road - enjoy a 
country lifestyle 20 minutes from Orinda/Lafayette BART.   

$1,475,000 

CAL BRE# 01491373 

Oakland ~ 2 bedrooms and 1 bath.  Living room, Formal Dining, Updated 
Kitchen, Energy Saving Dual Pane Windows.  Detached Garage and Bonus 
Room.   $399,000 

The Pereira Team          925.297.0321  
ThePeriraTeam@aol.com 

Alamo ~  11 COLE CT.  Why not enjoy your own private retreat.  3900+ sq. 
ft., 4 bd, 3 ba, Pool, Views, Sport Ct., 3 Car Garage, 1 & 1/2  acres.  Gated 
court of 4 exclusive homes. Zoned for horses.  Huge master suite with office 
& spa-like master bath.      $2,100,000 

Lynn Oakes     925.878.9617 
Lynn.oakes@comcast.net 

The Pereira Team        925.297.0321  
ThePereiraTeam@aol.com 

Coming Soon in Rossmoor  ~   Beautifully updated Tamalpais model on 
golf course. Amazing views, near Golf, Event Center, & Creekside restau-
rant. 2bd/2ba                                  $549,000 

     Kitty Chan                   510.332.6080 
                                   kitty@kittychanhomes.com   



AMYROSESMITH

FINDING THE RIGHT FIT

Amy Rose Smith
Village Associates 
93 Moraga Way 
Suite 103 
Orinda, CA 94563 
Phone: 925.212.3897
Email: amy@amyrosesmith.com
Web: www.amyrosesmith.com
Web: www.iloveorinda.com
CalBRE: #01855959 

Coming Soon, 
A STUNNER IN
HAPPY VALLEY 

Incredible opportunity in Prestigious Happy Valley, Lafayette!  
Private approx 4,407 sq. ft. single level 5 bed + office, 3 bath home peacefully rests on 1.08 
flat acres including fruit trees, tennis court, flat grass & pool.  The heart of the home is the 

recently remodeled fabulous & oversized, State of the Art eat-in kitchen, with too many bells 
and whistles to highlight.  Premium location and Top rated Schools!

Please call me for pricing details.

6 Bedrooms, 5 Bathrooms, approx 4647 sq. ft.  
Another amazing property in Orinda.  
Let me help you Find the Right Fit.

Please call me for details.

3790A Happy Valley Road, Lafayette  
Broker Tour 3/1 Open House 3/6

ALSO COMING SOON!
125 Alta Haciendas Road, Orinda
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Wonderful 3 Bedroom, 3 Bath single story ranch-style home in cul-de-sac in 
charming Ivy Drive neighborhood.  Apx. 1,994 sq. ft. on .30± acre level lot with  
pool.  Original Owner of 50 years; house has great bones!  Minutes to 12 years  

of excellent schools, shopping and BART bus.  Open Sunday 2/28/16. 
O�ered at $1,050,000

249 Ivy Place, Orinda
Beautifully updated Plan 3 in Moraga Country Club.  3 Bedroom, 2.5 Bath, apx. 2,191 

square feet in secluding setting near Clubhouse, pool & tennis courts.  Loft area 
with built-in desk & cabinets, spacious Master Suite with Bay Window and enclosed 
hallway to bonus room/3rd BR with laundry room & sitting area. Call for more info.

O�ered at $950,000

1742 Saint Andrews Drive, Moraga

Paul & Virginia Ratto | 925.998.9501 | vvarni@pacunion.com | RattoandRatto.com | License #: 00900621 | 01361537

Call us for more information!

Coming Soon in Orinda & Moraga!

WWW.HOLCENBERG.COM
Client satisfaction: a family tradition

Michelle Holcenberg
michelle@holcenberg.com

925.253.4663
CalBRE#01373412

Wendy Holcenberg
wendy@holcenberg.com

925.253.4630
CalBRE#00637795

©2016 Coldwell Banker Real Estate LLC. All Rights Reserved. Coldwell
Banker® is a registered trademark licensed to Coldwell Banker Real

Estate LLC. An Equal Opportunity Company. Equal Housing Opportunity.
Each Coldwell Banker Residential Brokerage Office is Owned by a

Subsidiary of NRT LLC. Real estate agents affiliated with Coldwell Banker
Residential Brokerage are independent contractor sales associates and
are not employees of Coldwell Banker Real Estate LLC, Coldwell Banker

Residential Brokerage or NRT LLC. CalBRE License #01908304.

Come sneak a peek at this 4 bedroom, 2 bath home with a beautiful level yard. Upon entering there is a formal dining room and
living room with vaulted ceiling and fireplace. The kitchen with dinette opens to the family room, with sliders to the yard.
Hardwood floors run through most of the home. Updates include dual-paned windows and a newer roof. Enjoy the yard with fruit
trees, lawn, patio and space for a garden or play structure. Located on a cul de sac close to top-rated schools, this one is a gem. 

Spacious Single-Story Home on Cul-de-Sac with Level Yard

142 Selborne Way
Moraga

Ope
n Fe

brua
ry 28

, 1-4p
m

Offered at $1,125,000
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Stylish Solutions
Discovering New Design Trends
ìBehind the Draperyî 
By Ann McDonald

Welcome to “the season,” as we say in the design business.
We are in the middle of a time of year when trade shows

abound, and comfortable shoes start traveling with us discreetly
in purses, whipped out for the walk between booths and parties.
From the Kitchen and Bath Industry Show in Las Vegas to the
shows across the pond, I thought it would be fun to give you, Styl-
ish Suburbanite, an inside peek at a few standards, as they say, “be-
hind the drapery.”

           
These are industry-only trade shows where designers, archi-

tects, builders, suppliers and manufacturers showcase their wares.
We glean training, access to unreleased products and test models,
and learn about what will hit the market six to eight, or in some
cases, 12 to 16 months out. 

           
KBIS: The Kitchen Bath and Industry Show. Held in dif-

ferent locations across the country, the ‘mac-daddy’ for the western
United States is held in Las Vegas, often in conjunction with sev-
eral smaller home-geared shows having to do with drapery, build-
ing and property development. 

           
At KBIS, designers learn about new introductions from ap-

pliance manufacturers to tile companies, hardware brands to light-
ing manufacturers. What was the hot ticket this year? Custom
cabinetry and pretty much custom everything.

           
Ambiente. Just finished, this is the leading international con-

sumer goods show held in Germany. Here we find the newest from
enamel cookware to Versace home’s latest porcelain introductions
to the next best-unknown lighting designer. Ambiente is an ex-
traordinary show, and often showcases trends that will hit the U.S.

market, six to 12 months out.  The trends this year? Nature on and
in man-made materials, including porcelain. We see sand and other
raw materials transferred and printed onto and into anything from
porcelain to textiles. From table linens to tiles, nature influences,
from raw to overtly floral and colorful, were everywhere.

            
Maison Objet. The show. Well, not the only show, but con-

sidered “the” show, here you find the most fabulous introductions
of textiles, product and furniture design as well as historical and ed-
ucational seminars with inside access to designers and fabricators.
Exhibitors come from across the globe. One of the hallmarks of this
show, as well as Ambiente is the use of unusual and custom materials.  

           
The use of hand formed objects, from hand blocked fabrics,

to non-assembly line pillows, and lighting fixtures where even the
‘same form’ was not an exact replica of the one adjacent stands out.
There is a return to perfectly imperfect in the design world, a
stronger sense of couture level production, where you are acutely
aware that a hand has made this, not a machine alone.

           
Maison has a U.S. show scheduled for the second time this

year in Miami. 

           
High Point North Carolina. Every year, twice a year, de-

signers pilgrimage to High Point for new product releases, fabrics
and furniture, acces-
sories and educational
seminars. This actually is
“the show” for furniture
and fabrics. Due to the
overwhelming volume of
product at this show, my
team and I plan for
weeks in advance de-
pending on the goals for
our time in North Car-
olina each season. Many
brands and designers
debut new furniture lines
and use High Point to
educate on product con-
struction or uses. We will
often spend half our time
behind the scenes on pri-
vate tours or in closed-
door sessions with those
leading the market. 

                                                                               

... continued on page D14

This photo showcases a traditional
look, still popular with clients. Cab-
inetry by Teddwood Fine Cabinetry,
Design and Installation by David
Calvani & Sons, David Calvani

Ambiente Trade Show tabletops are drool worthy for this
lover of all things dining. Exhibitors come from across the
globe to showcase what's new and next. Here, for 2016 we
see pastels and primary colors in bakeware and tabletop. Of-
ficial press photo, 2016 www.messefrankfurt.com

The Ebb and
the Flow  
By Andi Peterson Brown

A CB Top Producer
AndiBrownHomes.com

925.818.4588

The spring selling season is upon us,
and our market has never been hotter.

While most people are aware that our
housing market is part of broader
economic cycles, many people do not
realize that there is also a seasonal
influence affecting market activity
throughout the year. And when it comes
to this annual cycle, all months are not
created equal. Sleepy August cannot hold
a candle to lively March, spirited April, and
bubbly May. And poor January. It tends to
get lost in the shuffle.

     
Why is this? The answer is quite logical.

The spring and early summer weather is the
perfect backdrop for selling a home.
Gardens are blooming, the sun is shining,
and it’s easy for buyers to get out and see
what’s available. Many of those buyers also
pay attention to kindergarten and school
registration dates. Thus, market activity is
almost always at its highest during April,
May, and June.  We tend to see activity drop
off towards the end of July as both buyers
and sellers take their vacations and enjoy
their summer days. Here in Lamorinda,
once the school year kicks in and routines
are established, there tends to be a second
surge in market activity. This “mini-spring”
lasts through the beginning of November,
but once Thanksgiving hits, market activity
usually drops off.  Most people are in
holiday mode, and buying or selling real
estate slides onto the backburner if it is not
a necessity. 

     
Spring buyers are out in full force. If

you’ve been thinking about selling your
home, there has never been a better time.   

real local • real knowledge • real value
CalBRE# 01738605

©2016 Coldwell Banker Real Estate LLC. All Rights Reserved. Coldwell Banker® is a registered
trademark licensed to Coldwell Banker Real Estate LLC. An Equal Opportunity Company. Equal
Housing Opportunity. Each Coldwell Banker Residential Brokerage Office is Owned by a Sub-
sidiary of NRT LLC. Real estate agents affiliated with Coldwell Banker Residential Brokerage are
independent contractor sales associates and are not employees of Coldwell Banker Real Estate

LLC, Coldwell Banker Residential Brokerage or NRT LLC. CalBRE License #01908304.



Office:  925-254-8585    ct@clarkthompson.com    
www.clarkthompson.com      

                 CALBRE# 00903367 
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Coming Soon! 



PACIFIC UNION REAL ESTATE
WELCOMES

TERRI BATES WALKER
Terri Bates Walker brings an 
extraordinary professional background 
to Pacific Union Real Estate.  A former 
practicing real estate attorney with a 
passion for architecture and design, 
Terri is one of the area’s top producers, 
representing both sellers and buyers in 
the communities of Lafayette, Orinda, 
Moraga and beyond.  With every 
transaction, her goal is to make the 
process as seamless as possible for her 
clients while producing exceptional 
results.

Terri Walker
Broker 
510.282.4420
terri@terribateswalker.com
terribateswalker.com
License #: 01330081 

51 Moraga Way, Suite 1
Orinda, CA 94563
925.258.0090

pacificunion.com 

Extraordinary People
Local Expertise



Manzone Team 
Leslie & Michele Manzone

925.388.6056 | 510.388.2393
manzoneteam@gmail.com 

manzoneteam.com
License #: 01120753 | 01028002

Luxury Specialists • Lifelong Contra Costa County Residents 
$500+ million in transactions closed, representing buyers and sellers

We are o�ering free insider information on how to  
prep your home for sale to maximize your homes value.

CONTACT US TODAY.  

License #: 01866771

believe in the art of  living well.

PATTI CAMRAS
REALTOR®
CalBRE# 01156248

925-899-9282
patti.camras@camoves.com

5 Moraga Way, Orinda

www.patticamras.com

Whether helping first-time home buyers & move-up
buyers or downsizing empty nesters & seniors, I want
my clients to live well  at every stage of their lives. I’ll
do whatever it takes to help
them enjoy a seamless transition
from one of life’s passages to the
next.  This is my promise.

©2016 Coldwell Banker Real Estate LLC. All Rights Reserved. Coldwell Banker® is a registered trademark licensed to Coldwell Banker Real Estate LLC. An
Equal Opportunity Company. Equal Housing Opportunity. Each Coldwell Banker Residential Brokerage Office is Owned by a Subsidiary of NRT LLC. Real
estate agents affiliated with Coldwell Banker Residential Brokerage are independent contractor sales associates and are not employees of Coldwell Banker

Real Estate LLC, Coldwell Banker Residential Brokerage or NRT LLC. CalBRE License #01908304.

Kyle Davis
Mortgage Consultant/Owner/Partner
Lamorinda Resident Since 1995
CalBRE License #01111347/NMLS #274107

Direct: 925-314-5299   Kyle@Stonecastle-LHF.com

This is not a loan commitment, nor is it a guarantee of any kind. This
comparison is based solely on estimated figures and information available
at the time of production. Interest rate is subject to borrower and property
qualifying.
Stonecastle Land and Home Financial, Inc. is an Equal Opportunity Lender.

319 Diablo Rd., Ste 103 • Danville • CalBRE Lic. # 01327738, NMLS#280803

Fixed Rates to $417,000   Fixed Rates to $625,500
RATE             APR            RATE          APR

30 Year Fixed 3.625% 3.625% 3.875% 3.875%

15 Year Fixed 3.000% 3.000% 3.250% 3.250%

RATES ARE NEAR ALL TIME LOWS!
30 YEAR FIXED RATE TO $2,000,000!

3.875% /3.990% APR
GREAT CONFORMING RATES!

“PROVIDING PREMIER LOAN PRODUCTS AND SERVICE FROM THE MOST
EXPERIENCED AND SOLUTION-ORIENTED PROFESSIONALS IN YOUR COMMUNITY.”

Call 925-314-5299 for Today’s Quote!
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2560 Oak Rd. #123, Walnut Creek   $449,000 

Tom Stack
Mobile: (925) 878-9964
tom.stack@camoves.com
www.TomStack.com
CalBRE #01501769

©2016 Coldwell Banker Real Estate LLC. All Rights Reserved. Coldwell Banker® is a registered
trademark licensed to Coldwell Banker Real Estate LLC. An Equal Opportunity Company. Equal Housing
Opportunity. Each Coldwell Banker Residential Brokerage Office is Owned by a Subsidiary of NRT LLC.
Real estate agents affiliated with Coldwell Banker Residential Brokerage are independent contractor sales
associates and are not employees of Coldwell Banker Real Estate LLC, Coldwell Banker Residential

Brokerage or NRT LLC. CalBRE License #01908304.

Did you know that we have a successful Music & Comedy
series bringing live rock and roll and top flight comedy to our
community? These shows will sell out, so get your tickets now! 

www.TownHallTheatre.com

Stylish Solutions
Discovering New Design Trends ìBehind the Draperyî 
... continued from page D10

           
What’s hot? The transitional traditional is still hold-

ing court. While I love a contemporary space, at the end
of the day, people – no matter how austere in their design
aesthetic – still need someplace to sit and sleep. We are
seeing fresh takes on traditional, fewer completely dark
rooms, and mixed metals and florals are back – in a big

way. There are reprints of classic floral patterns a la the
chintz of 1980, albeit with an updated flair, used in mod-
eration, or not, to remind us of softer, gentler living. It’s
rather nice. I think every room can use a flower or two!

           
Las Vegas Market. Similar to North Carolina, but

on a much smaller scale, the Las Vegas market is packed
with furniture, fabric and accessories and is also run in
conjunction with the accessories and gift shows. While
many in Lamorinda are getting ready for swim meets, my
team and I are often headed off to source holiday décor in
the dead of summer. It is funny to wholesale Christmas
trees, and then fly back for the OMPA, but therein lies the
truth behind the drapery for designers.

           
There are so many more ideas I could share from

boutique shows run alongside the majors, where artisanal
wares are showcased by the artist themselves, to other na-
tional trade shows, but I have learned to edit. For the Lam-
orinda design-savvy suburbanite, these are our majors.
After each show, my team and I gather trend reports for

those who desire a more in-depth experience. For a recap
from our travels last year, be sure to read the June 3 article,
“What’s New in the World of Design” in the Lamorinda
Weekly online archives. For this year, we continue to scour
the globe to bring you the best available.

Would you like
to attend one of
our post-trade
show trend
mornings? We
gather
professional real
estate agents,
and other

interested individuals for in-depth presentations,
private or group, after each major trade show. Book
your office or real estate agent group today. Don’t fall
behind with outdated design counsel.  To learn more,
visit www.couturechateau.com/trends

Photo courtesy Ambiente, www.messefrankfurt.com



Call us today for a complimentary consultation and 
discover the ‘fl uff’ difference. Simply the best!

Fluff Residential Staging and Design
925.385.8507•FluffStaging@gmail.com•FluffStaging.com

The very best home staging ...
Fluff Residential Staging & Design can make your home 
shine like no-one else can! From re-arranging and adding a 
few key pieces to your existing look to a full service install of 
a current, fresh, new appearance; Fluff is your “go to” staging 
expert who will showcase your home to appeal to the greatest 
number of buyers and ultimately produce the highest price.55+ Community

Obtaining a Mortgage is Not Easy These Days!!
Let Mark Provide The Service and Expertise You
Would Expect When Getting A Loan!!

Equal Housing Opportunity. Loan Officer Mark Zinman | mark@mzfinancialgroup.com | CA Bureau of Real Estate License #01335252 |
NMLS License #248181 | Pacific Mortgage Consultants Inc. | CA Bureau of Real Estate License #01378482 | NMLS License #2131

Mark Zinman
Mortgage Broker/Owner

NMZ Financial Group

415-203-6369
Mark@mzfinancialgroup.com
35 Williams Drive, Moraga

MZ FINANCIAL GROUP
Mark has been a Lamorinda Resident and Mortgage Broker for 15 years and
would love to put that experience to work in handling your mortgage needs! 

MZ Financial Group handles financing up to $3,000,000. With
Interest Rates at Historic Lows give Mark a call today to talk about
your specific situation!
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Digging Deep with Cynthia Brian
Fence Me In
By Cynthia Brian
“Good fences make good neighbors.” – Robert Frost

Growing up on a ranch we had all kinds of enclo-
sures. Fences to keep the cattle in, fences to keep

the deer out, coops for the chickens, hutches for the
rabbits, paddocks for the horses, pens for the sheep,
and extra corrals for the injured animals we would re-
habilitate before release. What we didn’t have were
human fences.

          
While traveling to the East Coast and the south-

ern states, I noticed a lack of fences between homes.
Lawns rolled into one another, gardens meandered,
play structures appeared to belong to no one or every-
one. In the California sierras, the same mentality holds
true for many homeowners. But in the cities and sub-
urbs of California, strong fences create good neighbors,
especially if you live near a house that reminds you of
Miss Havisham’s ruined mansion in Charles Dickens’
“Great Expectations,” albeit with abandoned cars on
blocks, rusting washing machines, and a backyard piled

high with trash. The sturdy redwood fence dividing
your properties could be your sanity savior.

          
Here in our neck of the woods we experience a

different kind of problem. Deer! With few predators
and plenty of open space deer have been multiplying
exponentially. This is not good news for gardeners. Of
all the correspondence I receive from readers, the ma-
jority of the questions concern these trespassing for-
agers.
“What can I plant that deer won’t eat?” 
“How can I keep the deer from breaking my sprinkler
systems?”
“What can I do to keep the deer out of my garden?”

          
Over the years I have written articles about our

dear deer and after three decades of trying literally
every trick suggested, I am convinced that there is only
one answer. 

           
Build a fence!

          
I decided to call several fencing companies to find

out if they have experienced a rise in requests for deer
fencing. The answer was a resolute “Yes!”  Ryan
Collins, the estimator for C & J Fencing, informed me
that 95 percent of the calls he had been on in the last
month were all related to building deer fencing. De-
spite the fact that C & J builds custom decks, arbors,

handrails and benches as well as offering ornamental
iron and chain link, putting in redwood and galvanized
wire deer barriers has become an important part of
protecting landscapes.

          
If you are considering installing a fence, repairing,

upgrading or replacing an old one, as a homeowner,
what do you really need to know? I interviewed Collins
more in depth and also tagged along on an installation.
Here are some tips that I gratefully learned through the
generosity of C & J as well as through my own obser-
vations:
1.       Get recommendations from friends, family, or
neighbors you trust.
2.       Invite two or three legitimate companies to look
at your location and bid your job. Ask how long each
has been in business. Make sure all are licensed, carry
Workman’s Comp Insurance, General Liability Insur-
ance, and Auto Insurance. 
3.       To be fair to all, make sure each estimator is bid-
ding apples for apples. Show each of the contractors
exactly where you want the installation. Share your ex-
pectations, and your fears, if any. Be clear about how
high you want your fence. To keep the deer and coy-
otes out of your garden, seven feet is the recommen-
dation. ... continued on page D18

A crew builds a fence. Photos Cynthia Brian

A mangy coyote on the hill.
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Three fields are completed and in use, and were reserved for a total of 6,166 hours
in 2015; two more fields are scheduled to come online shortly. As might be expected,
all of the new life and activity in Wilder have brought with them what Mallory
calls “growing pains.”  The empty new streets were quickly discovered by skate-
boarders, who could not resist the temptation to try them out for an exciting
ride. There have been a few incidents of mailbox break-ins and minor vandalism
at construction sites because there are not yet a lot of eyes in the valley, she says,
and some problems with construction trash and violation of construction hours
in the valley.  There have also been a few instances of vehicles abandoned on the
property that may be related to the easy access afforded by proximity to Highway
24. Residents are working closely with the developer, the Orinda Planning De-
partment and the Orinda Police to address these concerns, and heightened en-
forcement of permit conditions and stepped-up security measures, such as
installation of surveillance cameras, are expected to resolve most of these issues.
Others will simply disappear as the construction ends and the valley fills up with
new residents.

          
The Wilder community is settling at a slower pace, with only 16 of the pro-

posed 245 custom homes in the development occupied, and 23 more under con-
struction.  How quickly Wilder will build out is anyone’s guess.  “The market
will dictate the velocity of sales,” says Perry, but “every sale adds new word of
mouth.”  Vicencio believes it will not take long, perhaps until the end of 2017,
because “progress is amazing.”  Mallory thinks it will take a longer time, maybe
five to 10 years.  In the meantime, Wilder’s pioneering residents are busy building
a community by doing the kinds of things pioneers have always done: hosting
potluck dinners and throwing progressive Christmas parties to get acquainted,
and banding together to address their community issues.  In addition, they have
done something their historic counterparts did not traditionally do.  They hired
a concierge to handle all of the duties that title implies in the hospitality world,
plus a few others such as coordinating community events.

          
“We’re very pleased to be here, and very fortunate,” says Mallory.  And

while she and her neighbors have Wilder all to themselves, their pioneering
lifestyle is unique to Orinda.

Into the Wilder-ness
... continued from page D4

� Re�nancing?��Purchase?��2nd�Home?�

�
Equal�Housing�Lender.��Prospect�Mortgage,�LLC,�NMLS�ID�#3296,�(www.nmlsconsumeraccess.org)�is�
a�Delaware�limited�liability�company,�licensed�by�the�Department�of�Business�Oversight�under�the�
California�Residen�al�Mortgage�Lending�Act�.��This�is�not�an�o�er�for�extension�of�credit�or�a�
commitment�to�lend.����Terms�and�condi�ons�apply.��Addi�onal�loan�programs�may�be�availa-
ble.��This�is�not�an�o�er�to�enter�into�a�rate�lock�agreement�under�MN�law,�or�any�other�applicable�
law.�Call�for�details.�3/2015�NMLS�ID�#�1438399�Orinda�Branch�

��Call�Kat�today!�
�Home�Lending�in�Lamorinda�over�25�years.�

Kat Rider  Sales�Manager���NMLS#202928�
Cell:�925.787.1692�
kat.rider@prospectmtg.com� ����������������
8�Camino�Encinas,�Suite�115�Orinda 

WWW.FINOLAFELLNER.COM

COMING SOON!
46 Moraga Via, Orinda

COMING SOON!
21 Old Rodgers Ranch Court, Pleasant Hill

 

925.890.7807

BRE #01428834
©2014 Coldwell Banker Real Estate LLC. All Rights Reserved. Coldwell Banker® is a registered trademark licensed to 
Coldwell Banker Real Estate LLC. An Equal Opportunity Company. Equal Housing Opportunity. Each Coldwell Banker 
Residential Brokerage Office is Owned by a Subsidiary of NRT LLC. Real estate agents affiliated with Coldwell Banker 
Residential Brokerage are independent contractor sales associates and are not employees of Coldwell Banker Real Estate 
LLC, Coldwell Banker Residential Brokerage or NRT LLC. CalBRE License #01908304.

Fabulous Glorietta home. Beautifully updated one level 
approx. 2,700 sq ft home with gorgeous custom finishes, 

vaulted ceilings, chefs kitchen, spacious master suite, private 
office spaces with custom built-ins, lovely gardens, views and 

3 car garage. 
Call for more details. 

Don't miss this wonderful home located on a quiet cul-de-sac 
in a sought after Pleasant Hill neighborhood. With 

4 bedrooms and 3 baths, sunny eat in kitchen with adjacent 
family room, as well as formal living and dining rooms, 
wonderful gardens, patio and deck, this two story home 

is ideal for indoor/outdoor living! 
Call for more details.



4.       Ask and get in writing the materials that will be
used. Will the fence be redwood, Douglas fir, pressure
treated, metal, chain link, or something else? How deep
will the posts be set? (Two feet or more is best.) How
much concrete will be used? If using wood, are the posts
to be set eight feet on center with 16-foot top rails?
Where will gates be placed? Is the wire galvanized
welded? Is there an up charge for the longer lasting
black or green vinyl coated wire?
5.       What is the experience and expertise of the crew

who will handle the job?
6.       How soon can the fence be started and com-
pleted?
7.       Does the company contact the utility companies
or is it the obligation of the homeowner to know where
pipes, cable, electrical, and gas lines reside? If it is the
homeowner’s responsibility, call 811 to schedule a free
inspection. 
8.       Is the leftover debris recycled? What happens to
it?
9.       Is there a warranty and, if so, how long?
10.    When is payment due?

          
Costs vary widely between companies. Most fenc-

ing companies quoted an additional $2 a linear foot for
the upgrade to the green or black vinyl coated wire
while another company quoted $5 a linear foot. Some
companies offered discount coupons; others were will-
ing to negotiate within reason based on client needs.
The key is to know exactly what you want and ask for it.
Although a wood and wire fence could last 25 years or
longer, warranties for the pressure treated posts and
kickboards tended to be 15 years and gates one year.
Other than special order items which required a de-
posit, payment for the structure is due upon comple-
tion, according to the companies I interviewed.

          
Once you have installed a redwood fence, should

it be left natural, stained or painted? Collins indicated
that this is a personal choice, however, staining or paint-
ing will extend the life of the wood because it will be
better protected from the elements, especially moisture.  

          
I watched C & J’s crew chief, Lopez, with his six

man crew as they were unloading trucks, digging post-
holes, hauling bags of concrete, cutting wood and erect-
ing the fence. Every person was on his game, non-stop
working until the job was finished and the area cleaned

and cleared. Depending on the size of the job, a crew
consists of two to four men, with a few more usually ar-
riving the first day to unload. Lopez’s crew were so im-
pressive that I asked Collins if all of the 12 crews run by
C & J were equally as hard working and diligent. He re-
sponded that because C & J is a family-run business,
each crewmember is hand picked, resulting in a pride
of ownership mentality. Many times they hire siblings
of a dedicated worker. Lopez, an eight-year veteran of
C & J, brought his two brothers on board.  
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Bl
ue Ridge

Landscape Company Inc.
Blue Jay Feldman
OWNER/OPERATOR

www.blueridgelc.com

DESIGN
INSTALLATION
IRRIGATION
DRAINAGE
STONEWORK
CONCRETE WORK
DECKS
FENCES
PATIOS
LAWNS
PONDS
CLEANUP &
HAULING

925-258-9233
cell: 510-847-6160

LICENSED
INSURED
Lic# 818633

Fence Me In ... continued from page D16

A pear tree in bloom flanked by a blooming camellia.

A magnificent tulip magnolia burst into bloom.

A spectacular white tulip stellata magnolia adds
brilliance to the landscape. 



          
This information made me realize that asking

about the expertise and work ethic of the specific
crew assigned to a project is a critical part of hiring
the right company for the job.  I wondered if some
companies were charging higher fees because of El

Nino. (I had heard that roofing companies were
known for that practice.)  Collins responded that a
company with integrity quotes the same fees year-
round. Many people believe the misconception that
winter is a time when fencing contractors scramble
for work, but that is not the case. If you need a fence,
do it when you want it. Don’t wait. 

          To help you explore your options, here are four
local companies to consider:

C & J Fencing
(925) 355-1380
www.CandJfencing.com
A & J Fencing
(925) 939-2105
www.AandJfencing.com
Borg Fence
(925) 290-8818
www.BorgFence.com
Burton Fencing
(925) 290-7840
www.BurtonFencing.com 
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Spring is around the corner and our trees are full of buds and
blossoms. Enjoy the beauty and the fragrance.

Happy Gardening!
Happy Growing! 

Cynthia Brian with
Ryan Collins, and
the crew from C & J

©2016
Cynthia Brian
The Goddess Gardener
Starstyle® Productions, llc
Cynthia@GoddessGardener.com
www.GoddessGardener.com
925-377-STAR
Tune into Cynthia’s Radio show at 
www.StarStyleRadio.net
I am available as a speaker, designer, and consultant.

Family owned in 
Moraga since 1987

925-376-6528
advancetree@sbcglobal.net  www.advancetree.com

Winter is the best time to start pruning deciduous plants and trees, such
as maples, shrubs, roses, most fruit trees and most of all your Monterey
pines. They go dormant in the winter and some lose their leaves.
Deciduous plants are best pruned in the winter because that’s when
they’re dormant and less prone to disease. 
Before you start hacking away at your yard, you may want to call in a
professional Arborist from Advance Tree Service to give you their
advice on what should be done, the proper handling during pruning is
essential to ensure a healthy future for your trees and shrubs.
So don’t wait until it’s too late, call your local Arborist at Advance Tree
Service to help make your yard its very best.
Advance Tree Service
Your Authority on Trees.

Lic.: #611120

Your friendly neighborhood 
arborists Darren and Lew EdwardsWinter Pruning

A crew with a post hole digger.

925.932.5432
www.sewerinspections.com

Sewer InspectionsSewer Inspections && Cleaning Cleaning
Locally Owned & Operated

Video Inspections & Locating
Overfl ow Protection Devise Installation

38 Years of Experience 
Sewers Unclogged

Trenchless Replacements & Repairs

We let the video speak for itself!We let the video speak for itself!

Gen. Eng. Lic #971074
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Sunday Open Homes
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ORINDA ORINDA ORINDA ORINDA

407 Ridge Gate Road  
Rarely available detached 1 story
in Orindawoods on sought after
cul-de-sac. Open floor plan with
vaulted ceilings. Stunning
outdoors with generous decks for
ultimate privacy.

$1,395,000

31 Crestview Drive  
Completely renovated turn key
Orinda home featuring five
bedrooms plus office, three
bathrooms plus two half baths.
Quality finishes, level out patio
and yard with expansive views.

$1,795,000

8 Camino Del Diablo  
Stunning Contemporary rebuilt in
2002 by MGHG Designs.
Impeccable design & architectural
finishes. Chef’s kitchen w/ top of
the line appliances, Carrera marble
counters, radiant floors.

$1,975,000

159 Lombardy Lane 
Located in highly coveted Sleepy
Hollow area of Orinda, this
recently renovated 3486 sq. ft. 2
story gorgeous home has 5
bedrooms, 4 baths, and is
situated on an idyllic 1.1 acre
setting. $1,995,000

ORINDA MORAGA MORAGA LAFAYETTE

160 Camino Don Miguel
Magnificent Spanish
Mediterranean estate on 2 adj.
lots, located on 4th hole of OCC.
Main house completely rebuilt in
1996 is over 5800sf with 5bd/5ba
& separate 627sf 1bd/1ba guest
house. $6,200,000

1183 Alta Mesa Drive  
Stunning views on Moraga
Ridge. 3 bedrooms, 2 bathrooms
with hardwood floors, new
carpet, updates throughout.

$995,000

1072 Sanders Drive
Light & bright fully remodeled
and expanded 4 bedroom, 2 bath
plus office on a level creek-side
.27 acre lot. Close to K-8 top
schools!

$1,395,000

3957 Woodside Court
Classic Lafayette charmer on
.83ac of mature landscaping,
fruit trees & gardens - adj. to Laf.
Reservoir w/private gate access.
New windows, hdwd flrs,
remodeled kitchen & master
bath. Call for Price

LAFAYETTE LAFAYETTE ALAMO PLEASANT HILL

858 Mountain View Drive
Perched on Lafayette’s Mtn
View Dr. rests this spacious
home amongst 2.01 acres.
4280sf w/5 bds + ofc + bonus,
3.5ba, high ceilings & updates.
Top rated schools. In-law
potential. Call for Price

5 Burton Vista Court 
Spectacular 7bd/9+ba, 8986sf
Estate w/luxury amenities in
grand oversized spaces. Premium
2.25ac parcel w/sport court, sun-
drenched pool, pavilion
w/kitchen, dressing rooms &
showers.  $5,599,000

156 Camille Avenue
Desirable single story 4 bed +2
offices, 3.5 bath ranch home
updated w/high end custom
finishes throughout! Expansive
patio, custom pool w/hot tub, fire
pit, heaters & BBQ.

$2,375,000

280 Cleaveland Road
Updated & adorable, this 3bd/2ba,
single level 1316sf home is on
.22ac. Features open floor plan &
wonderful bkyd overlooking open
green space. Walk to downtown
Pleasant Hill.

$569,000

New ListingNew Listing

New Listing Coming Soon New Listing

New Listing New Listing New Listing


